The Home Selling Process

First meeting to analyze seller’s needs, desires and
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Preparing your home
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Showings and follow-up on showings
Offer submitted by prospective buyer
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Seller accepts Seller counteroffers with some Seller rejects the
the offer! changes to the contract; buyer may offer.
See next page for accept, reject, or counter with new Your agent will guide
next steps. terms. Your agent guides you you if this happens.
through this process.
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The Home Selling Process

Once an offer is accepted

Offer is accepted by all parties.
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Agent gets escrow Buyer’s lender is sent
opened, as per the a copy of the accepted
contract. contract and begins
Preliminary title processing the loan.
report is ordered.
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Buyer will complete a home inspection. An appointment needs
to be scheduled quickly, so the time limits set forth in the

contract can be met. Some common inspections include Whole
House, Roof, Water/Well, Pest and Dry Rot.

Agent will provide access to the property for the appraiser
and inspectors.

Buyer will review inspection reports. If repairs are needed, an addendum will be
drafted to negotiate those issues, including who will pay for the work. An
alternative may be for the Seller to provide a credit to the Buyer, at closing, in lieu

of completing repairs. This would also need to be approved by the lender. 1 is
possible the lender will want some types of repairs completed prior to closing.

Agent will stay in regular contact with lender and Escrow Company to be sure time
frames are met and any issues are dealt with in a timely manner.
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Agent will assist to see that all terms and conditions of the contract are completed
prior to scheduling the Seller for “signing” of closing papers.
Funds are available to the seller once all the necessary documents have been
recorded.
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